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5 Super Tips For Your Customers: 
Get More Customers By Sending Them eMails! 
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Introduction: 

 

This guide has one simple purpose – to show you how the entire lead capture 

process works. 

 

This is only one of the services offered at Brainstorm Marketing Productions. 

 

By now I hope you’re impressed with the steps you have taken so far. 

Remember… these are the EXACT same steps that your followers will be taking 

as they are led on their way to becoming your fully fledged customers. 

 

All you need to do is put yourself in their shoes and imagine what they would be 

feeling right about now. 

 

Once they are done with the email series and receiving an eBook similar to this 

one, they are over 600% more likely to come back to your website and purchase 

from you. 

 
 

And even if they don’t, you can be sure of one thing. They will never forget you. 

 

They will GLADLY give you their money. This eBook follows Google’s current 

requirements. Let’s find out how to set it up. 

 

The main thing to remember is that you can choose to capture their information 

(a) on your site, OR (b) as they attempt to leave your site, OR  (c) both! Your 

choice  

http://www.brainstormmarketingproductions.com/
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Tip # 1: 

 

The first tip will simply be an introduction. The subsequent emails will be detailed 

information about you and your business (as will all the other tips). 

 

The email that you got with this eBook will be their first. 

 

The whole entire purpose of this tip series is to make the client feel comfortable 

with you and make them willing to come back to your site or business. 

 

The more you email them, the more you are on their mind and the more likely 

they are to return to your place of business. 

 

Remember about 80% of your website visitors will bounce, never to be seen 

again. 

 

Why? 

 

They were “skimming” or in a hurry, or were not sure what they want. It is up to 

you to catch them like a fly catcher, and seduce them into coming back to your 

business. 

 

That’s what these emails will do. We will give them some useful information 

about your business, and guide them to come back and contact you. We will 

repeat this with every email. 
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Tip #2: 

 

The second tip of course would arrive with the second email. 

 

They will receive this on the second day. 

I could also space out the emails so that they receive the emails every other day. 

However, I do recommend keeping them mostly back-to-back. 

 

The last email will be an eBook like this with all their emails together, telling them 

to go back to your website or to visit you or give you a call! 

 

 

One thing to use to entice customers is discounts, specials or coupons. If you 

already have these in place, you could add these in as an enticement for them to 

come back to your site. 

 

However, I do that as part of my lead service: I send out a “broadcast” to your 

clients who opted in, to come visit your site because you have such-and-such 

discount or coupon. 

 

This can be done after you have a decent sized list. I actually recommend you 

doing this once a month. Run a special and email everyone on the list a coupon 

or similar and you will have many more customers coming in that month. 
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Tip #3: 

 
Third tip shows up on either the third or fourth day. 

 

As you can imagine by now, they are starting to get familiar with you because 

they are receiving these tips which contain information on your business. 

 

So where does this information come from? 

 

Well I have a tip for you: 

 

Order my email writing service, and I’ll write the emails and the eBook for you ! 

 

 

How’s that for full service?  

 

Yes, much like I have written this example eBook, I will create one just for your 

business, featuring emails I write for your potential clients. For how much? Keep 

reading. 
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Tip #4: 

 
Fourth tip shows up on the third or fourth or fifth day. 

So what are these tips exactly, and how will I create them for you? 

 

That’s simple. 

 

Your next tip is…  

 

Write 5 Things You Want Potential Customers To Know About Your Business 

 

 

Yes, five things. One sentence each. That’s it. 

 

I will make an email (and eBook page) out of that one sentence. 

So each “thing” you write will become an email to the client  

 

So write those 5 things down now – things that customers would like knowing 

about you or your business, and when you give it to me, I will make the emails 

and the eBook with this information. 

 

5 lines is all it takes. When you order, place those 5 things in the order form. Or 

you can tell me when we talk. 
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Tip #5: 

 
Tip number five will arrive to them on the fifth or sixth day. 

The eBook compilation of all the emails will arrive a couple of days later. 

So, my last tip for you is: 

 

Go Back To My Website Below To Order My Lead Capture Service 

As you know, website services do not come cheap. Usually everything I am 

offering goes for tens of thousands of dollars. However, I’ve shown you what I 

will be doing for you, and why. Fortunately, as an introduction of this relatively 

new service the pricing is reasonable for new customers. 

 

One more thing: 

For every customer that opts in to the lead capture/autoresponder I set up for 

you, I set it up so you receive an email notification every time they opt in. 

 

That way you know when you have a possible new client, and how the service is 

working for you.  

 

So to recap, you will get: 

1. A lead capture form on your website 

2. An exit lead capture form on your website for those who try to leave 

3. A five email series featuring tips and information about your business 

4. An eBook compilation of the emails enticing them to visit you 

5. A broadcast email service for whenever you want to send a message 

6. Monthly maintenance of your list 

7. A notification email for every visitor who opts in to your lead capture form 

And finally, how much does all this cost? Click here to find out and order: 

<<Lead Capture Service>> 

http://www.brainstormmarketingproductions.com/premium-services/drip-emails-ebook-creation/

